
 

Echobot Media                       Südendstraße 52                 Fon: 0 721 500 57 501               service@echobot.de                 RG Mannheim (HBR 711540)                USt-IdNr. 
Technologies GmbH               76135 Karlsruhe                Fax: 0 721 500 57 209               www.echobot.de                       GF: Bastian Karweg                                DE276265194 

Echobot – We are hiring for sales department 

We are hiring: 

BUSINESS DEVELOPMENT 
REPRESENTATIVE – UK MARKET 
(f/m/d) Full-time / Part-time 
 

 

Echobot is a leading Cloud Software provider of Sales & Marketing Intelligence for European markets. More than 1,000 

companies of all sizes and from all industries trust in Echobot to improve their marketing and sales processes for the digital 

era. In the last six years we have grown (bootstrapped) 40% year over year and scaled the new business team from 4 to 30 

sales managers. Our next strategic step is to start a proactive international sales approach – primarily to the UK market. 

Your role as Business Development Representative (BDR) will be to engage and qualify prospects to create pipeline for our 

Account Executives. In addition to processing inbound leads, your focus will be on outbound prospecting. BDRs who 

establish high performance and are strong representatives of Echobot’s core values will have potential for new challenges 

and career advancement within sales. 

 

YOUR RESPONSIBILITIES: 

Strategize with Account Executives on which companies to target 

Book discovery meetings through a combination of the classic prospecting techniques like social outreach via 

LinkedIn, by phone or email 

Conduct discovery meetings to evaluate their challenges and figure out, if Echobot has the right solution for them  

Collaborate with Account Executives to convert opportunities created into sales qualified leads 

Bring your thinking, strategies, and ideas to advance Echobot’s values, unique culture, and vision for the future 

WHAT YOU CAN EXPECT: 

Continuous professional and personal development through internal and external coaching 

Our clients find great value in our products making them exciting to sell 

Flexible working hours and possibility to work from home 

Competitive compensation and uncapped performance-based commission 

Attractive perks including things like German language courses, a company bike, additional vacation days and more!  

WHAT WE EXPECT: 

Relevant sales experience preferred, but not essential 

Ability to engage with prospects over the phone, by email, or LinkedIn  

Ambition to build a career in sales with an eye on future growth 

Admirable work ethic, a superior business acumen and an entrepreneurial mindset 

Native English speaker or native speaker fluency, suitable for high-level sales interactions 

 

 

 

 

 

 
We look forward to receiving your application by email with 
the reference UKBDR-2021-CF to: 

JOBS@ECHOBOT.DE 
 

  
Lena Krebs is happy to answer your 
questions: 

+49 (721) 754 005 14 
 


